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More than 200 businesses for sale!
Sales increased 49% in 2017!

Click HERE to see businesses for sale

Win $1000!
We will shortly be sending out our annual survey to our clients.
Enter and return our raffle for a $1000 Amazon gift certificate! 
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Every business owner has one question they want answered when meeting a
Business Broker for the first time. After barely exchanging handshakes, the first
thing asked is, “What is my business worth?" The short answer is, “Your
business is only worth what someone is willing to pay you and what you’re
willing to accept.” The long answer is a lot more complicated.

One of the most interesting valuation methods I’ve seen was proposed by
“John”, a well-known local restaurant operator who, wanting to retire, was
interested in selling the eatery that had been in his family for two generations.

John was absolutely convinced that his business was worth a certain amount
because of the days of the week and the hours he was open. John felt that the
value of his business was linked to his being open 12 hours a day, six days a
week. He felt that his business was worth more by not being open a seventh
day. Unfortunately, no consideration was given to the revenues and profitability
that could have been generated on the extra day.

Entire books have been written about valuation, and so many variables are
involved (and many of them subjective) that different “experts” looking at the
same company could formulate different recommendations.

Since the value ultimately will depend on both the buyer and seller agreeing on
a price, one of the most effective methods is known as “cash flow.” Start by
allowing the seller to paint a picture of his business’ true profitability. Buyers
typically are comfortable with this method because, at the end of the day,
although they are buying a company, what they really are buying is its cash
flow.
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With an understanding of a business’ actual cash flow, different multipliers can
be applied to determine a fair market range of value for the business.
Multipliers vary depending upon the type of business. For example, a
manufacturing facility likely would have a higher multiplier than a service
business. Of course, many other factors can affect the multiplier. For example,
new products in the pipeline, strong market share and a diversified customer
base (i.e., no one customer represents more than 10 percent of sales) can
positively affect the multiplier. Conversely, outdated inventory, declining market
share and the risk that key personnel could leave the business and disrupt
operations could have a negative impact.

You’ll notice that this method contains no mention of assets -- furniture, fixtures,
equipment and inventory – having a role in the valuation of a business. That’s
because while those items contribute to establishing cash flow, they – by
themselves – have limited value.

That is a concept that is quite troubling for many business owners and one we’ll
discuss in greater detail in a future column. Assets are considered when a
business is being sold under less-than-ideal conditions, such as when the
company has no profits or cash flow. In those cases, assets would be used to
determine the value of the business.

Problems then arise in establishing the worth of those items. Typically, buyers
usually aren’t interested in buying these businesses because the seller already
has proven that the company hasn’t made a profit.

About Brad Bottoset
 bbottoset@thelibertygroupofnevada.com

Professional Affiliations:

Background/Experience:
Brad is a graduate from the University of Windsor and his 25 year career has
included management positions in manufacturing, sales and marketing in both
the United States and Canada. He has successfully brokered business
transactions ranging from daycares to trucking companies, contractors to
nationally recognized franchises. Brad is certified to provide ExiTrak services,
an innovative method that prepares companies for a Strategic sale. He has
worked directly with the State of Nevada Real Estate Division to develop the
guidelines and tests to be accredited as a Licensed Business Broker in Nevada
and is a founding Director of the Nevada Business Brokers Association whose

mailto:bbottoset@thelibertygroupofnevada.com
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fundamental goal is to raise the professionalism of Business Brokers in the
State. Brad is a licensed Business and Real Estate Broker in Nevada.

230 Businesses Available

For more selected opportunities, click here

Selected Available Opportunities

http://www.business-team.com/
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8338
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=NV2536
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=7882
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF1081
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF1028
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http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SA3949
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8555
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SA3990
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8567
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8570
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF9956
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8569
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8579
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http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8593
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8524
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SA3961
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8522
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF1092
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8587
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8568
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF1079
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Recently Sold
Contact us for details

 

Industry
Purchase
Price

  Industry
Purchase
Price

Online Retailer $8,000,000   
E-Commerce Fashion

$4,100,00

http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8550
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8564
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8584
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=8517
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=NV2533
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=SF1091
http://www.business-team.com/buy-a-business/business-for-sale.aspx?LID=PH3911
http://www.business-team.com/contact/
http://www.business-team.com/contact/
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Boutique

Manufacturing Company $2,325,000   
Marble and Tile Retail 
Building Maintenance

$1,439,869 
$2,350,000 

Catering $2,350,000   Collection Agency $2,250,000 

Manufacturing of Proprietary Metal
Products 

$2,325,000   Brewery $2,152,500 

Collection Agency $2,250,000   
Farm produce wholesale
distribution

$1,830,000 

Manufacturing of Proprietary Metal
Products

$2,250,000   Mexican Restaurant $1,337,500 

Machine Shop
Market

$1,900,000
$1,850,000 

  Preschool $1,300,000 

E-Waste Recycling $1,300,000   
Cell Tower Construction
Restaurant 

$1,250,000
$1,136,000 

Electronic Manufacturing Service $1,830,000   
Landscape Material
Manufacturer

$895,000 

Preschool $1,140,000   Staffing Agency $800,000 

Engineering Consultants $900,000   Printing Service $800,000 

Glass & Screen Center $860,000   Laundry Service $630,000 

Glass & Shower Door Retail and
Installation 

$800,000   Physical Therapy $590,000 

Gas Station $795,000   
Air Compressor, Sales
 Wholesaler of Promotional
Product

$756,000
$523,541 

Retail Tires and Service $600,000   Oil Change Service $500,000 

Limousine Service $575,000   Baking Company $490,000 

Wholesaler of Promotional Product $523,541   Retail Tires and Service $475,000 

Steel Fabricators $500,000   Labatory $450,000 

Direct Mail Advertising $475,000   Printing Service $450,000 

Property Management $462,000   Market & Cafe $410,000 

Moving and Storage Company $450,000   
Flooring Installation and
Retail 

$380,000 

Environmental Laboratories $440,000   Restaurant $335,000 

Vitamin & Nutrition Store $405,000   Restaurant & Lounge $325,000 

On-Line Music Retail $340,000   Computer Service $325,000 

Flowers Retail $325,000   Cabinets and Construction $320,000 

After School Education $325,000   Music School $315,000 

Pet Store $325,000   Auto Service Franchise $295,000 

Brewery $315,000   Mortgage Loans $275,000 

Motorsports Dealership $311,075   Copy, Print, and Ship Center $246,500 

Real Estate Agency $275,000   Cocktail Lounge $235,000 

Bike Shop $263,000   Edible Arrangements $225,000 

Tire Company $245,000   Coffeehouse $210,000 

Hearing Aid Center $225,000   E-Waste Recycling $200,000 

Closet Installation & Retail $213,000   Café $190,000 

Auto Center $201,600   Deli Franchise $175,000 
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Night Club $195,000   
Gently Used Designer
Clothing 

$170,000 

Italian Restaurant $180,000   Restaurant $150,000 

American Sports Pub $173,000   Precision Machine Shop $150,000 

Health Foods $153,000   Bar & Eatery $147,500 

Home Care $150,000   Greenery $140,000 

Massage & Bodywork $150,000   Benjamin Moore Paint Store $140,000 

Cabinet & Door Hardware, Fixtures $140,000   Cafe  $129,000 

Motorsports Dealership $140,000   Fitness Studio $125,000 

Mexican Grill $130,000   Pet Resort $120,000 

Cafe $129,000   Bakery $120,000 

Restaurant $125,000   Breakfast Restaurant $119,000  

Cafe $120,000   Burger Restaurant $110,500 

Home Cleaning Service $120,000   Cafe $105,000 

Restaurant $115,000   Cafe $99,000 

Sandwich Shop $75,000   Lube & Auto Repair $30,000

      

  

Brea
135 South College Boulevard

Suite 200
Brea, CA 92821

Tel: (714) 987-6147 
Fax: (714)482-4413

Jeffreytait@business-team.com

Eugene
701 High Street

Eugene, OR 97401
Tel: (650) 787-2512

rayo@business-team.com

Fresno
516 W. Shaw Ave Suite 200

Fresno, CA 93704
Tel: (800) 622-0192
Fax: (925) 666-4796

fresno@business-team.com

Long Beach
111 West Ocean Boulevard

4th Floor
Long Beach, CA 90802

Tel: (714) 987-6147 
Fax: (714)482-4413

Jeffreytait@business-team.com

Los Angeles
5670 Wilshire Blvd

18th Floor, Suite 1800
Los Angeles, CA 90036

Tel: (714) 987-6147 
Fax: (714)482-4413

jeffreytait@business-team.com

Monterey Bay
215 W. Franklin St. Suite 306

Monterey, CA 93940
Tel: (831) 372-5888
Fax: (831) 536-1675

monterey@business-team.com
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Pasadena
155 N Lake Ave

8th Floor
Pasadena, CA 91101
Tel: (714) 987-6147 
Fax: (714)482-4413

Jeffreytait@business-team.com

Pleasant Hill
2300 Contra Costa Blvd. Suite 260

Pleasant Hill, CA 94523
Tel: (925) 609-9100
Fax: (925) 609-9994

Pamela@business-team.com
 

Rancho Mirage
108 Loch Lomond Road

Rancho Mirage, CA 92270
Tel: (800) 622-1092
Fax: (925) 666-4796

boballen100@gmail.com

Reno
819 Riverside Dr. 
Reno, NV 89503

Tel: (775) 825-3948
Fax: (775) 327-4949

Pamela@business-team.com

Sacramento
3000 Lava Ridge Court

Suite 110
Roseville, CA 95661
Tel: (916) 678-6777
Fax: (916) 678-6778

sacramento@business-team.com

 

San Fransisco
44 Montgomery St. 

Suite 3055
San Fransisco, CA 94104

Tel: (415) 227-4411
Fax: (415) 930-4015

sf@business-team.com

San Jose
4 N. 2nd St
Suite 560

San Jose, CA 95113
Tel: (408) 246-1102
Fax: (408) 246-2219

sanjose@business-team.com
 

Seattle
601 108th Ave NE

Suite 1900
Bellevue, WA 98004
Tel: 425) 957-6180

Fax: (425) 947-1100
Seattleadmin@business-team.com

 

Stockton
5250 Claremont Ave.
Stockton, CA 95207
Tel: (800) 622-0192
Fax: (925) 666-4796

stockton@business-team.com
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Marion Gloege, Editor
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